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Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
Naws publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, however, 
will carry news, illustrations, regular departments and adver- 
tising as heretofore. 
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Sparks | Rubber Collection Tops Expectations 


HAVE YOU listened in on 
“Cheers From the Camps,” spon- 
sored by General Motors in co- 
operation with the U. S. War de- 
partment and the USO and carried 
coast-to-coast in the United States 
and Canada by the Columbia 
Broadcasting System and_ the 
Canadian Broadcasting Corp. and 
to the men in service overseas by 
short-wave? If you haven’t, tune 
in on a Tuesday evening 9:30 to 
10:30—and you'll agree with me 
that it is the best morale-building 
promotion that has been put on the 
air so far, and that goes for 
governmental broadcasts, too. 

» * ” 


UNFORTUNATELY I missed the 
premiere on June 9 at Fort Belvoir, 
Va., but I tuned in on the one at 
Fort Jackson, S. C., last Tuesday 
night, figuring it would be just 
another flag-waving effort. But it 
wasn’t. From start to finish it was 
the human stuff that brings the 
lump in your throat—plenty of 
martial music to make you shout 
for Old Glory, songs by the soldiers 
themselves. Mom at home must 
get a maternal thrill discovering 
that her boys are thinking about 
her. And overseas the armed 
forces find out that the people at 
home remember and miss them. 
You, listening, get a great kick out 
of it upon learning it is amateur 
talent you are hearing—not a man 
in the cast ranking higher than a 
sergeant, I’m told. So don’t any- 
one call me up on a Tuesday night 
between 9:30 and 10:30 because I 
won’t answer the phone--I’m tuned 
in on the General Motors hour. 

* ” 

CREDIT FOR this new radio 
feature belongs to Henry T. Ewald, 
president of the Campbell-Ewald 
advertising agency of Detroit. 
Henry is a sentimentalist at heart 
and he figured that a war program 
in which the soldiers themselves 
were the radio stars was some- 
thing that was sadly needed at this 
time. So he blueprinted his idea. 
General Motors’ board of directors 
agreed with him, and put “Cheers 
From the Camps” on the air. It’s 
booked for a long run and before 
“taps” is sounded most of the lead- 
ing camps will have been visited. 

* * * 


WHY SHOULD an automobile 
columnist discuss a radio program, 
you might ask? And I'll reply that 
it is because it marks the return 
to the air by General Motors, 
which may serve as an example to 
other automobile companies which 
cut out radio and relaxed in their 
advertising efforts. GM, however, 
is not blatant in its advertising in 
its broadcast—in fact, the only 
“commercial” in the program is the 
mention of the war materials it is 
producing and hoping the public 
will appreciate the hour. 

- ©@ 


JUST TO fill the column: When 
you come to think about it, that 
suggestion of a Detroit man, offi- 
cially commended by President 
Roosevelt himself, that motorists 
add to the national scrap pile the 
rubber mats from the front com- 
partments and trunks, is so obvious 
one wonders why it had not been 
thought of before. It wasn’t so 
many years ago that we thought 
cocoa matting in both compart- 
ments was the last word in motor- 
ing luxury. ... And if that hinted- 
at “overshoe,” made of bath towel- 
ing, to fit over the original tire 
casing, materializes, it will remind 
oldtimers of when fabric tires and 
not balloons were the vogue and 
we bragged when we could only 


get 3,000 miles out of them. 
—-Curis SINSABAUGH 


Scrap Tonnage Mounts As Nation Gives All-Out Cooperation to Campaign; 
Car Sales Seen Hinging on Drive, Clear-up of Draft Problem: 
Standards Set for Advertising of Credit Terms 


While no official estimates were available 
at press time Thursday, President 
Roosevelt’s scrap rubber campaign 
(June 15-30) shaped up last week as 
the answer to a nation’s prayer. How 
much tonnage would be obtained in the nationwide drive 
(urged by AUTOMOTIVE NEws in its May 25 issue) was 
anybody’s guess, as the campaign entered its second week, 
but there were indications that sufficient rubber would be 
collected to ward off nationwide gasoline rationing, at least 
until after the fall elections, perhaps for the duration. 

The campaign elicited cooperation from all sides— 
gasoline stations, which served as depots for the collection 
drive; automobile dealers, motorists’ clubs, civic organiza- 
tions, John Public, etc. A definite spirit of friendly rivalry 
developed among oil companies, each trying to outdo the 
other in collecting scrap. 

Some communities, such as Cincinnati where 39,000,000 
pounds of scrap rubber have been gathered since Pearl 
Harbor, already had been scoured clean. Flint, Mich., 
shipped its first carload (40,000 pounds) two days after 
start of the campaign. Minneapolis collected 100 tons in 
the first hours; other areas were similarly successful. 


x *k * 

New car sales continue on the light 
side in many areas, due to the con- 
fusion over rubber and gasoline. The 
same is true of used car sales, 
scattered reports indicate. Another 
deterrent, according to some dealers, is the draft status 
of married men which should be cleared up under the new 
legislation sent to Roosevelt last week by Congress. This 
bill, if congressional suggestions are followed, would set 
up a definite pattern for the induction of married men or 
those with dependents, abolishing the hit-and-miss policies 
of local draft boards. Clarification of the draft question 
would permit many prospective car buyers to enter the 
market now, dealers declare. 

Success of the scrap rubber drive, plus bright prospects 
of Thiokol synthetic for retreading within a few months 
and production of a bath-mat type of cotton “overshoe,” 
should do much to clear the air as regards car sales and 
service volume. 

xk * 


Voluntary advertising standards for 
use by retailers of products covered 
by the Federal Reserve Board’s credit 
regulations, were agreed upon by 
representatives of more than 50 
individual companies and trade associations, including 
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been drastically restricted for 
some time, Newhall declared. 


Truek Shift 


CHICAGO.—A prediction that 
trucking and other transporta- 
tion facilities now serving cer- 
tain sections of the country may 
eventually have to be diverted 
to other areas to serve essential 
war needs, was made here last 
week by P. T. Hawkins, of the 
fuel-rationing branch of _ the 
Office of Price Administration. 
He did not specify what types of 
motor carriers might be affected 
by such diversion but retail 
merchants expressed fears that 
such a move would affect both 
their delivery trucks and the 
carriers which transport mer- 
chandise from manufacturers. 


Thiokol Plant OK 


WASHINGTON.—Rubber Czar 
Arthur Newhall announced last 
week that priorities have been 
granted to the Dow Chemical 
Co. of Midland, Mich., for con- 
struction of a plant to produce 
Thiokol, a synthetic rubber suit- 
able for tires driven at from 
speeds of 30 to 40 miles an hour. 

He estimated the plant under 
construction would produce 
enough Thiokol to retread ap- 
proximately 500,000 tires annu- 
ally. The limiting factor in 
Thiokol production, he explain- 
ed, is the basic tngredient ethy- 
lene dichloride, since chlorine is 
in demand for other vital war 
purposes. Its civilian use has 












News in Brief: Thiokol, Pipeline, Trucks 


Effort So Small, 
Benefit So Great 


Since automobile dealers stand to benefit to a greater 
extent than many other segments of America’s populace, 
it hardly need be emphasized that car merchants should 
give their unqualified cooperation in the current nation- 
wide scrap rubber collection campaign. 

We feel sure that dealers, cognizant first of their 
nation’s need and second of their own benefits, are 
already making an all-out effort in the drive. 

We feel sure that they are already cooperating in 
their communities to collect and transport the scrap. 

We feel sure that they, like the Oklahoma Automo- 
bile Dealers Assn., have formally pledged their full 
support to the drive. 


We feel sure that they are gathering up old carcasses 
and tubes in their shops, and seeing that the scrap 
gets into reclaimers’ hands. 

We know they are urging their customers to 
contribute their scrap, helping them to get it to the 
proper place if necessary. 

So much hinges on the scrap drive—nationwide 
gasoline rationing, rubber for our armed forces and 
civilians, car sales, service volume, etc.—that dealers 
need no prodding to extend their fullest cooperation. 


National Automobile Dealers Assn., at a meeting in New 
York sponsored by the National Better Business Bureau. 
While the Federal Reserve Board’s Regulation W includes 
no provisions covering advertising, George H. Dennison, 
president of the bureau, pointed out that some retailers 
had been violating the spirit of the law in their promotions, 
and that if further government restrictions were to be 
avoided it was up to business to regulate itself. 


For this purpose, he said, the bureau’s war activities 
committee had drawn up the advertising standards, which 
were approved unanimously by trade _ representatives 
present at the meeting, and now are being offered to all 
retailers for voluntary compliance. The set of standards 
call for the voluntary outlawing of any statements about 
credit terms which are false or misleading and which 
tend to frustrate Regulation W. The more important 
ones provide: 


No advertiser shall make any offer which states or 
implies that loan or credit 
terms are available, which 
in fact are not obtainable 
under Regulation W. 

No advertisement shall 
be constructed, typographi- 
cally or otherwise, as to 
create the impression that 
terms featured apply to all 
merchandise in the adver- 
tisement when such is not 
the fact. 

No advertiser shall offer 
allowances or credits, in- 
cluding trade-in allow- 
ances, which are fictitious, 
exaggerated, or mislead. 


No advertiser shall refer 
to an instalment credit as 
a charge account, or em- 
ploy the phrase “no money 
down,” or its equivalent, in 
connection with a charge 
account. 
















Second Pipeline 
WASHINGTON. — Acting a 
second time within a week to 
alleviate the Eastern petroleum 
shortage, the government 
Wednesday approved a 220-mile 
pipeline across northern Florida. 
The 8-inch line would be built 
of salvaged pipe to be dug up in 
Texas, would have an estimated 
35,000-barrel daily capacity. Pro- 
ject could be completed 120 days 
after work is started. Oil pump- 
ed through the line would be 
trans-shipped by barge north 
and south from Jacksonville, 
through the Atlantic  intra- 
coastal waterway. It would sup- 
ply Florida, Georgia, North 
Carolina and South Carolina. 
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Larson Sees Need 


For Speedy Rationing 


besides giving vital storage space 
for war materials. 

“Rationing boards all over the 
country are doing a_ splendid, 
patriotic, commonsense job. That 
is markedly true of your Denver 
board, which has shown a splendid 
appreciation of the overall prob- 
lems we face. Dealers can help by 
facilitating the distribution of new 
ears to eligible buyers; by taking 
a personal responsibility in the 


DENVER.—This war is_ being 
fought on wheels, and in order to 
win it, America must stay on 
wheels, Hubert Larson, new nNna- 
tional chief of automobile rationing, 
said here last week at a luncheon 
meeting of the Denver Automobile 
Dealers Assn. and the Colorado 
Motor Car Dealers Assn. OPA 
wants to get rid of the new cars 
now held in stock for rationing, 



















he said. 


“More than 25 percent of the 


400,000 available new cars have al- 
ready been released,” Larson de- 
clared, “but the acute shortage of 
warehouse space, particularly in 
coastal cities, makes it necessary 
to place the remainder in use as 
soon as possible. By helping put 
new cars into active use, the essen- 
tial car purchaser actually prevents 
their depreciation in dead storage, 


Nugent Plan 
Is Dangerous, 
Cargile Avers 


“I can recall that on a number of 
vccasions I have had reason to write 
you in endorsement of your editor- 
ial program, but this time I wish to 
criticize the editorial in your issue of 
June 1, entitled ‘‘The Nugent Plan. 

“The Nugent Plan’ referred to is 
a proposal which has been toyed with 
by representatives of more than one 
agency in Washington and which has 
been publicized by Mr. Nugent, that 
the United States Government ape 
Adolph Hitler’s Volkswagen Plan for 
helping in financing the war and 
avoiding certain post-war difficulties 
by selling cars on installments to 
be paid now for after 
the war. 
“Your editorial did not specifically 
endorse the proposal, but suggested 
that there was no reason it should 
not be given a trial. I am heartily 
opposed to this position as there are 
many basic, inherent reasons = 
the plan should not be given a trial. 


“The first of these reasons is obvi- 
ously that such a move, though it 
might bring temporary benefits to 
advertising agencies, would be one 
more step, and a very long step, to- 
ward the submersion of free enter- 
rise in the automobile business. 

nder this plan, we would for an 
indeterminate length of time after 
the war be engaged in delivering 
cars manufactured according to gov- 
ernmental standards and govern- 
mental design and under govern- 
mental control and for this we would 
be compensated as the government 
might decree. We would have no 
opportunity to reap the reward of 
the free enterprise which we so 
earnestly desire to have re-estab- 
lished in the retail automobile busi- 
ness. Precedent would be established 
for controlling all phases of income 
of the dealer, including charges for 
financing, insurance, and reserves 
against credit losses. 

“Cars to be sold under this plan 
would be built according to stand- 
ards and designs established by some 
governmental agency, thus repressing 
the desire to excel in construction 
and design on the part of the manu- 
facturers, and reducing the work of 
the salesman and the deal-r to that 
of automatons. 

“The period of depression follow- 
ing the war would be prolonged be- 
cause there would be no reason to 
take on new employes or designing 
new cars if all materials and manu- 
facturing resources should be frozen 
until all of the Volkswagen cars were 
delivered. 

“The distribution of the cars 
under this plan would not be in ac- 
cordance with the best interests of 
the country because the first cars 
would go to those who had accepted 
the plan regardless of their need. 
Members of the armed forces return- 
ing to civilian life would be greatly 
handicapped because they, particu- 
larly those serving in foreign fields. 
would not have had equal opportun- 
ity to purchase these cars. 

“It might be questioned that the 
financial program would be well 
served by this plan inasmuch as the 
obligation of the government to de- 





delivery 


liver the cars would fall due soon 
after the cessation of the war, a time 
when government financing has been 
historically difficult. 

“IT sincerely believe this to be one 
of the most critical issues which has 
been placed before the dealers of 
the country during the entire period 
of emergency, and that there is a 


greater danger to our future in this 
plan than in some of the other ac- 
tions, such as freezing of production 
and rationing of distribution.—L. 
Clare Cargile, Cargile Motor Co., 
Texarkana, Ark.-Tex. 

Epiror’s Nore: Avtomotive News heartily 
welcomes the views of Mr. Cargile, past presi- 
dent of NADA, What are your views on 
the subject? 


Nall for Congress 


DES MOINES.—(UTPS)—Vern W. 
Nall, recently elected president of the 
Iowa Automotive Dealers Assn., has 
filed his tition to run for Congress 
from the First District of Iowa on the 
Democratic ticket. 





preservation of the stockpile, and 
by appointing themselves as in- 
dividual ‘transportation wardens’ to 
maintain the cars now in the hands 
of owners.” 





































* * * 


Oregon Applications 


Far Behind Quota 

PORTLAND, Ore.—-Not enough 
persons eligible to purchase new 
automobiles are doing so in Oregon, 
according to Hubert G. Larson, 
new chief of the OPA automobile 
rationing branch, who conferred 
here last week with dealers and 
members of Portland rationing 
boards. 

Oregon’s quota for June is 332 
cars. Also available are 598 auto- 
mobiles, a carry-over from the 
first three months of rationing, 
without taking into consideration 


the state reserve. 
* + * 


Car Releases Fall Off 


Slightly in Richmond 

RICHMOND, Va.—(UTPS)—New 
cars went to 89 Richmonders dur- 
ing May, five less than got them 
in April, but used car sales held 
up well in the face of the tire 
shortage and threats of more 
stringent gasoline rationing. 

Sales of the used _ vehicles 
amounted to 1,559, roughly 1,000 
units under last year and approxi- 
mately 400 under the total for 
April of this year. 


Truck Releases 
Total 42,332 


WASHINGTON. During the 
week ended June 13, the Automo- 
tive branch of WPB authorized the 
release of 2,397 trucks, truck-trail- 
ers and miscellaneous vehicles to 
civilian users and holders of Gov- 
ernment Exemption Permits under 
the rationing plan that became 
effe' ‘ve March 9. The _ branch 
releas 1 236 light light and 625 
medium trucks, 155 trailers and 
27 miscellaneous vehicles, including 
station wagons, hearses and am- 
bulances for civilian use. 

No heavy trucks were rationed 
to civilian users. 

During the same period, 357 light, 
804 medium and 7 heavy trucks, 
23 trailers and 163 miscellaneous 
vehicles were released to holders 
of Government Exemption Permits, 
which include exports by private 
individuals. 

A total of 19,602 vehicles of all 
types have been released for civil- 
ian use, and 22,730 on the GEP 
basis since the start of the ration- 
ing program, a grand total of 42,332. 


Dealer News 
In Brief 


Five-Plys Okay 

Sale of five-ply tires, heretofore 
restricted to special uses under the 
Office of Price Administration's 
rationing regulations, now may be 
made to any holder of a certificate 
for a four-ply casing, Administra- 
tor Leon Henderson announced 
last week. 

* a * 
14 Stations Suspended 

Price Administrator Leon Hend- 
erson last week suspended gaso- 
line deliveries to eight filling sta- 
tions in New York City and six in 
Philadelphia on grounds of “fla- 
grant violations” of gasoline-ra- 
tioning regulations. 

The suspensions range from 15 to 
30 days, and OPA announced that 
then they “will be followed shortly 
by others from a total of 175 re- 
ports of violations that were un- 
covered 20 days ago” in spot checks 


made by 2,000 investigators in 
New York, Philadelphia and 
Newark, N. J. 
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Car Rationing Picture 
Across the Nation 


CHICAGO.—Results of a new car rationing survey made by the 
Chicago Automobile Trade Assn. in 28 cities were released last week. 
They show that during the first three months of rationing, March 
through May, 16,301 certificates, or 69 percent of the total quota 
of 23,625, were issued. 

By cities, the ratio of certificates issued to total quota ranged 
from 25 percent for metropolitan New York to 100 percent for 
Akron, Birmingham, Chattanooga, Cincinnati, Columbus, O., Detroit, 
Minneapolis, and San Antonio. 

Detroit’s record was further outstanding in that 95 percent of 
the 4,842 applications received were approved, the highest percentage 
of any city in the group. Newark was second with 91 percent, 
although the number of certificates issued was only 70 percent of 
the three-month quota, indicating a drop in demand by comparison 


with a majority of the other cities. 





Here are the figures in detail: 
Total Appli- ‘ of Ap- 
Quota for Certificates %of cations plications 
City 3 Months Issued Quota Received Approved 
ME SN eri ea wets e sees 539* 539 100% 710 76% 
ey rae 337 337 100% 530 64% 
Chattanooga ........... 138 138 100% 
ROUEN. 6:66 0-4. 00'00- 0.09% 846* 846 100% 1,077 79% 
EU: GD, vcrssceaes 373 385 100% 451 85% 
EINE 655. 86 Neo eet waeeeee 4,679* 4,619 100% 4,842 95% 
MAIHMORDOUE 66k sseccss 531 531 100% 686 77% 
ee 384 384 100% 
Kansas City, Mo. ....... 414 411 99% 
ER O84 5 6666 4-08 68s as 375 362 97% 
MENGE vV8 Cs-0a sires 292 276 95% 
ere 462 387 94% 456 85% 
Madison, Wis. .......... 143 128 89% 
DINE. Ca R560 os ea 378 304 80% 
San Francisco ......... 621 483 78% 
Portland, Ore. ......... 447 335 75% 
Oklahoma City ........ 207 150 72% 
EE, nei Gwrntves tees 436 306 70% 336 91% 
ROU ONNIN. bck vests esese 1,109 727 66% BY¥4 81% 
ME, > eearis0 6-4 3st eae 639 ° 409 64% 604 68% 
RE Dore six aN e's Vale wets 26 16 62% 
RN 26s 6,0. Gri 10 uc 858 559 321 57% 427 75% 
oe ere rer 785 438 56% 
WOOMIEECON 66st ecicees 977 544 55.7% 424 59% 
POMWEUMCG on cicccs cece. 671 331 49% 
MEE Sp s'5 'si06'S b-0,0 du'5td 3,276 1,593 48% 
7 Seer ee 209 65 31% 
Metropolitan New York 3,7727 936 25% 1,375 68% 
TOTALS 23,625 16,301 69% 
Los Angeles ............ 3,851 1,649 43% 2,154 T7% 
*Denotes that original quota was increased—Akron by 100, Cincinnati 
by 200, Detroit by 1,460. 
+Includes Manhattan, Brooklyn, Bronx, Queens, Richmond. 


Brookings Report Flaws 


Cited by CATA 


CHICAGO.—While praising the 
findings in the Brookings Institu- 
tion report that at least 20,000,000 
passenger cars in the United States 
“are vitally needed for the victory 
effort and must be kept in opera- 
tion,” the Chicago Automobile 
Trade Assn. in a bulletin last week 
took strenuous exception to the 
Brookings contention that “this 
number cannot be kept in opera- 
tion for the next few years unless 
nationwide gasoline rationing is 
instituted.” 

“We believe that this conclusion 
is not justified,’ states the CATA 
bulletin, “because of the faulty 
estimate made in the report of new 
tire mileage (21,000 miles is given 
as the average life of a tire); the 
probable error made in the esti- 
mate of new tires in the country; 
the faulty estimate of usable used 
cars in dealers’ hands, the report 
only estimating 290,000 while we 
figure there are 750,000 to 1,000,000 
such cars; and the lack of knowl- 
edge of the amount of scrap rubber 
available. Guesses run from 
500,000 tons to 10,000,000 tons. 


“At any rate it is important for 
dealers to note the stress placed 
by Brookings on the fundamental 
role of the automobile. The serv- 
icing of at least 20,000,000 essential 
cars and 5,000,000 trucks will not 
only help to keep many dealers in 


CIT Consolidates 


Chicago, N. Y. Offices 


CHICAGO.—Claude H. Paxton, 
vice-president of CIT Corp., an- 
nounced last week that, effective 
June 22 the Chicago executive 
offices at 333 N. Michigan Ave. 
will be closed and its activities 
consolidated with the _ general 
executive offices at 1 Park Ave., 
New York. 


Paxton made it clear that the 
consolidation will not interfere with 
services of the company to dealers 
and the consuming public, since 
divisional offices and branches in 
Chicago and throughout the Mid- 
dlewest will continue to be main- 
tained. 


business but will represent a most 
patriotic contribution to the vic- 
tory program.” 


The CATA revealed a sharp 
rise in the ratio of new car 
certificates issued during May. 
The total of 702 represented 64 
percent of the month’s quota as 
compared with 1,593 certificates, 
or 48 percent of the quota, for 
March, April and May, the first 
three months of rationing. 


Olds Dealers 
On Coast Note 


* °° 

Service Upswing 

LANSING. 
improved retail business, wide- 
spread war effort and dealer in- 
genuity has contributed much to 
stimulate service sales by Oldsmo- 
bile dealers on the Pacific coast, 
reported H. A. Trevellyan, Oldsmo- 
bile general sales manager, last 
week on his return from a series 
of dealer roundtable conferences 
held in Western states. 


“Like all sections of the nation 
contributing to war _ production, 
Pacific coast states are working at 
peak schedules,” said Trevellyan. 
“As a consequence, Oldsmobile 
dealers are busy maintaining trans- 
portation facilities for the thou- 
sands of men engaged in this work. 
Because of the great increase in 
service department business, most 
Oldsmobile dealers in the Pacific 
coast states are operating on a 
profitable basis,” Trevellyan added. 

He also explained that certain 
Oldsmobile dealers converted sec- 
tions of their service departments 
into manufacturing operations and 


are supplying war materials to 
the government. 
Roundtable conferences with 


Oldsmobile dealers were conducted 
by Trevellyan in Oakland and 
Portland and were followed by 
dealer contacts in other large 
Pacific coast cities. Trevellyan has 
now concluded dealer conferences 
extending from the Atlantic to the 
Pacific coast. 


A combination of 
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Wis. Dealers Hit 
‘Fear Complex’ 
On Car Sales 


LA CROSSE, Wis.—A survey 
here shows that two retailers have 
discontinued business since Jan, 1 
with the rest continuing to operate, 
many with enlarged service depart- 
ments. Since Jan. 1, from one to 
20 cars per dealer have been sold 
and the number of cars in show- 
rooms and storage at the present 
time ranges from three to 65 
per dealer. 

Since the first of the year, the 
county rationing board has issued 
35 certificates for new cars to 
persons eligible under rationing 
regulations. 

Used car business has been fairly 
good with many of the automobiles 
going to Camp McCoy construction 
workers. Dealers are critical of 
“the fear complex” which has re- 
tarded new car sales, even where 
persons are eligible to buy them. 













Nash Parts Operations 


Moved to Milwaukee 


MILWAUKEE. -The automotive 
parts and service operations of 
Nash Motors have been moved 
from the firm’s Racine and Keno- 
sha properties to the company’s 
local property at 3280 S. Clement 
Ave., which was once used in the 
manufacture of Nash cars. 

The moving was necessary be- 
cause the building space at Racine 
and Kenosha was_ needed for 
war manufacture. 


Advertisi 
Unified 

Elmer Davis, author and radio 
news commentator, becomes head 
of new Office of War Information 
agency, a consolidation of Office 
of Facts & Figures, Office of Gov- 
ernment Reports, OEM’s division 
of information and Donovan’s 
foreign information service. 

OWI will collaborate with Price’s 
Office of Censorship and Rocke- 


feller’s Office of the Coordinator 
of Latin-American Affairs. 


* * * 
Shifts 

Appointment of Charles R. Bon- 
ner as automobile editor of the 
Cincinnati Times-Star, is an- 
nounced by Hulbert Taft, publisher, 
and George Fries, general manager, 
along with the appointment of 
Fred D. Burns, former travel and 
automotive editor, as midwestern 
advertising representative. 

Bonner, with the Times-Star 
for 31 years, has been automotive 
advertising manager, and will 
serve in both an advertising and 
editorial capacity. 

Other Times-Star shifts include 
the appointment of Philip R. Cott- 
rell as national advertising man- 
ager to succeed Fred J. Oexman, 
retired. Since Jan. 1, Cottrell has 
been assistant national advertising 
manager of the Times-Star in ad- 
dition to heading its merchandis- 
ing department. 


* 7 * 
Listed 


George Koether, son of the late 
Ben Koether, is now listed as 
Photography Editor in the mast- 
head of the Saturday Evening Post. 
He formerly worked on GM’s 
“Folks” magazine. 

* * a 


Shoppers 

A campaign urging all shoppers 
to share their cars with neighbors. 
and thus cut gasoline and tire 
shortage in half, has just been 
started by the Philadelphia Eve- 
ning Bulletin. 

Advertisements featuring the 
headline, “Don’t Be An Empty 
Back Seat Shopper” are appear- 
ing regularly in the Bulletin. The 
advertisement carries an illustra- 
tion of an automobile with one 
lone driver and question marks 
over the empty seats that might 
be occupied by neighbors. 

Local stores are cooperating by 
featuring in their advertisements 
the phrase, “Don’t Be An Empty 
Back Seat Shopper” and posting 
it on signs in prominent spots 
in stores. —Pete WeEMHOFF 
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Nelson Sees 94% Tax 
Threat to Output 


WASHINGTON. — Contending it 
might jeopardize the war produc- 
tion program, WPB Chairman 
Donald Nelson last week opposed 
a flat 94 percent excess profits tax 
for corporations. 

Nelson told Chairman Robert L. 
Doughton (North Carolina), of the 
House Ways and Means committee, 
which already has tentatively ap- 
proved the 94 percent rate, that if 
a tax higher than 8:0 percent 
should be approved, the excess 
above that level should be treated 
as a post-war credit, “preferably 
in the form of a government obli- 
gation with definite maturities.” 

Should the committee retain an 
excess profits rate above 80 percent 
without post-war credit, Nelson 
told Doughton, he strongly urged 
“thorough exploration of possible 
exemptions” designed to encourage 
through preferential tax treatment 
increased efficiency in war produc- 


Asks 200 Million 
To Save Nation’s 


Small Plants 


NEW YORK.—Expenditure of 
$200,000,000 annually by the federal 
government as a means of keeping 
24,000 small manufacturing plants 
in the country in business during 
the war years, has been suggested 
by Philip D. Reed, chief of the 
bureau of industry branches of the 
War Production Board. 

Reed, who is chairman of the 
board of General Electric Co,, said 
a WPB survey indicated that shut- 
down by October faced 24,000 small 
plants that have no part in the war 
production program and cannot 
continue their usual business be- 





cause of lack of materials. The 
sales of these plants in 1939 
amounted to  $4,000,000,000, he 
added. 


He described as “far too pessi- 
mistic” the more bleak estimate of 
the National Small Business Con- 


ference, of Chicago, that 139,000 
plants face the possibility of 
shutdown. 


Portable Service 
Stations Offered 


CHICAGO.—Three new portable 
service stations for industrial lubri- 
cation are announced by the Ale- 
mite division of Stewart-Warner 
Corp. Each unit, a complete lubri- 
cation department in itself ready 
for instant operation, is designed 
for mounting on hand or electric 
trucks, to enable on-the-spot lubri- 
cation of equipment in all parts 
of a plant. 

Planned expressly for the lubri- 
cation of war production machin- 
ery, particularly in plants working 
at maximum capacity where 
maintenance time is necessarily 
reduced to a minimum, these 
power-driven lubricators incorpo- 
rate many long-needed requisites 
for fast, efficient lubrication, it 
is said. 


Warner & Swasey Offers 


Program on Tools 


CLEVELAND.—A staff of in- 
structors, specially trained in the 
technique of grinding and setting 
cutting tools, will be made avail- 
able to conduct a one-hour program 
on the subject in metal-working 
plants and training institutions all 
over the country, it is announced 
by Warner & Swasey Co., turret 
lathe builders. 





Booklet on Tires 


AKRON.—National distribution of a 
new booklet, emphasizing the need for 
the strictest conservation of rubber 
and offering suggestions for motorists 
on how to extend the life of_their 
tires, has been started by . ae 
Goodrich Co. Written by John L. 
Collyer, Goodrich preneen’ the book- 
let is entitled ‘‘Will America Have to 
Jack Up Its 29,000,000 Automobiles? 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
‘‘wide-awake”’ in industry. 


tion and savings 
scarce resources. 


Possibly, Nelson suggested, the 
least objectionable method might 
be an increase of the combined 
normal and surtax corporate rate 
above the 40 percent which the 
committee has adopted tentatively. 


“I want to emphasize,” he wrote, 
“that I share with your committee 
the conviction that the war emer- 
gency should not yield windfall 
profits to any member of the com- 
munity. I am, therefore, in full 
sympathy with heavy taxation of 
all incomes in accordance with the 
principle of ability to pay. 

“However, in a situation in which 
an enterprise is left with only $6 
out of $100 of additional profits, 
the pressure to keep costs down 
will diminish dangerously.” 


in the use of 





Warmer Today: 


Drive Slower 
WASHINGTON, — The need 
for conserving rubber is so 
pressing that local weather fore- 
casts appearing in daily news- 
papers soon may be utilized to 
warn car owners that hot wea- 
ther is the worst enemy of auto- 
mobile tires, according to the 
U. S. Weather Bureau. Do not 
be surprised therefore, if in 
glancing at the local forecast, 
you see something like this: 
“Warmer this afternoon. Drive 
less and drive slowly. Tires wear 
out four times as fast at 100 
degrees F. as at 40 degrees.” 
“Continued warm. Don’t cook 
your tires on broiling pave- 
ments. You can’t replace them.” 
“Much warmer Thursday. Tire 
treads wear off twice as fast at 
90 degrees as at 60 degrees. 
Drive slowly.” 





It takes a strong fish to swim against 
the current, an a good dealer to 
stay in business now! 


U.S. Enters Wage Parley 
Of Chrysler and UAW 


DETROIT.—With wage-increase , 
negotiations between Chrysler| 
Corp. and the UAW-CIO broken | 
off in deadlock Wednesday after- 
noon, James F. Dewey, U. S. labor 
troubleshooter, will enter the pic- 
ture Friday in an attempt to bring 
about a resumption of conferences. | 

A Chrysler spokesman said 7 


tiations broke off “because the 
corporation refused to accept all 





the 10 demands the union had! 
made for wage raises.” These in-| 
cluded a $l-a-day pay increase, 
establishment of a minimum of 
$l-an-hour, increases of pay for 
skilled workers, equal pay for| 
women workers, etc. 

The company statement’ con- 
tinued: 

“The wage agreement between 


the company and the union ended 
June 1, 1942. In a letter dated 


demands on wage raises and three 
others that were out of order be- 
cause they concerned the body of 
the contract which does not expire 
until Nov. 29. 

“In the meetings, the union 
presented several demands and 
stated the company had to accept 
all of them.” 


AAA Asks ‘Blackout’ 
Of Useless Traffic Lights 


WASHINGTON. — “Blackout” of 
hundreds of thousands of traffic 
signal lights, made unnecessary by 
wartime motoring conditions, was 
urged upon cities and states by the 
American Automobile Assn, 

“Even in normal times, there 
were perhaps 30 percent more 
traffic lights than were warranted 
by conditions,” said Thos. P. Henry, 


June 8 the union submitted 10| AAA president. 
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ANDREW LUSTBAUM 


LONG BRANCH 


I have been requested to send to you the following 
resolution which was presented from the floor by Mr. Clarence E. 
Fisher of Newark, and unanimously carried, at a special meeting 
of the dealers of the State of New Jersey, held under the auspices 
of this Association on Wednesday, May 27th, 1942. 


WHEREAS, The Automotive News, operated 
by Messrs. Slocum and Sinsabaugh, is 
very much on the dealers' side during 
this emergency, and has been very care- 
ful not to show any antagonism toward 
the manufacturers, and 


WHEREAS, We endorse this attitude one 


hundred percent, now 


THEREFORE, BE IT RESOLVED, That we,the 
members of the New Jersey Automotive 
Trade Association, assembled in general 
meeting, thank the Editors of Automotive 
News for the good they are accomplishing 
for our owners, and that a copy of this 
resolution be forwarded to them. 


+t @ 


Secretary. 


OFFICE OF THE SECRETARY ~— 600 CHAMBER OF COMMERCE BUILDING, NEWARK — MARKET 2-0787 
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Car-Protection Rules 


Issued by REC 


11. With respect to automobiles 
stored outdoors, repeat operations 1 
and 6 every three months. 

Cluteh—12. Disengage clutch by de- 
pressing the clutch pedal and placing 
a small block of wood between the 
clutch pedal and the underside of the 
floor buard. This block of wood should 
be large enough to hold clutch in a 
disengaged position. A 2x4x4 inch 
would be satisfactory. 

Battery—13. Remove the battery and 
store it in a cool place near recharg- 
ing equipment, to facilitate servicing. 

14. Check the specific gravity at 
regular intervals of six weeks, except 
in extremely hot weather when inspec- 
tion periods should be cut to three 
weeks. 

15. Check and correct water level at 
each inspection and prior to recharg- 
ing. 


WASHINGTON.—Rules for the 
proper protection and servicing of 
frozen cars and trucks, in order 
that they may be eligible for Mur- 
ray-Patman Act loans, have been 
issued by the Reconstruction Fi- 
nance Corp. as follows: 

Eligible automobiles must be 
stored indoors unless no indoor 
storage space is available within 
25 miles of dealer’s place of busi- 
ness. Under no circumstances may 
convertibles and station wagons be 


stored outdoors. 

For Indoor Storage—Select a clean 
place having a reasonably cool, even 
temperature. 























a. See that all openings through 16. Recharge batteries as necessary 
which light may enter the storage| to bring gravity reading to 1.280 or 
place are covered tu prevent entrance) above, In no case should the specific 
of direct sunlight. ae : .| gravity be allowed to fall below 1.220. 

b. Inspect the building fur water) These specific gravity readings are 


leakage and bird waste and take the 
necessary precautions to prevent both. 

c. Clean up and remove from the 
premises any loose dirt or whitewash 
lime, 

All 
Part I must be 


given for batteries at 60° F. 
perature. 

Radiator—17. Open drain cocks on 
radiator and cylinder block and drain 
completely. 

1 Disconnect heater hose connec- 
tions and drain completely. 

Brakes—19. Leave all brakes in re- 
leased position. 

Tires—20. Jack up the car, remove 
wheels and tires and store in a cool, 
dark. dry place free from air currents. 
Deflate tires and place _ horizontally 
with proper blocking so as to prevent 
rubber from touching. The above op- 
erations should be carried out if pos- 
sible. However. if tires must be left 
on cars (outdoor or indoor storage) 
jack up the car, deflate the tires and 
cover the wheels and tires so that they 
will be protected against direct sun- 
light, dampness and other elements. 

PART II 

Protection of V-type engines— 

1. Drain gasoline tank completely. 
Replace filler cap to exclude dust. 

2. Remove air cleaner and silencer. 
_3. Disconnect both ends of main fuel 
line (tank to fuel pump). Blow out 
with air pressure. 

4. Start engine, run slightly above 
idle speed. Pour one-half pint of 20-W 
engine oil into the carburetor air in- 
take rapidly enough to stall the engine. 

5. Disconnect both ends of fuel line 
(fuel pump to carburetor). 
with air pressure. 

6. Remove carburetor, turn upside 
down to drain gasoline, working ac- 
celerator pump lever until all fuel is 
expelled. Reinstall carburetor when 
dry. Caution: Do not use air pressure 
to blow out carburetor as the ‘‘float’’ 
may collapse. 

7. Apply air pressure to the intake 
side of pump to expel gasoline from 
pump chamber. Remove, wipe out and 
reinstall bowl of fuel pump. 

8. Reconnect both gasoline lines. 

9. Replace air cleaner and _ silencer. 

10. Do not drain engine oil. 

11. The engine should not be touched 
further until it is reconditioned for 


delivery. 
PART IV 

Protection of in-line engines— 

1. Drain gasoline tank completely. 
Replace filler cap to exclude dust. 

_2. Disconnect both ends of both fuel 
lines (tanks to fuel pump and fuel 
pump to carburetor). Blow out with 
air pressure. 

3. Remove carburetor, turn upside 
down to drain gasoline, working ac- 
celerator pump lever until all fuel is 
expelled. Reinstall carburetor when 
dry. Caution: Do not use air pressure 
to blow out carburetor as the ‘‘float’’ 
may collapse. 

4. Apply air pressure to the intake 
side of pump to expel gasoline from 
the pump chamber. Remove, wipe out 
and reinstall bowl of fuel pump. 

5. Reeonnect both gas lines. 

6. Remove spark plugs. Inject an 
equal amount of Lard Oil or SAE 40 
lubricating oil into each cylinder, using 
one-half pint in all for each engine. 


air tem- 


of the operations described in 
yerformed, and either 
the operations described in Part II 
or those described in Part III must 
be performed, depending upon whether 
the engine is of the V-type, or has the 
cylinders in-line. 

For Outdoor Storage—Select dry 
open ground with good drainage in 
a location removed from _ industrial 
centers to avoid exposure to smoke and 
chemical fumes. All of the operations 
described in Part 1 must be performed, 
and either the operations described in 
Part II or those described in Part III 
must be performed, depending upon 
whether the engine is of the V-type. 
or has the cylinders in-line. 

PART I 

Body—1. Thoroughly wash car, re- 
moving all foreign substances that may 
have accumulated on the finish, such 
as grease spots, oil, tar, mud. 

2. Carefully check paint and touch 
up all exposed metal surfaces to pre- 
vent rust. 

3. Remove seat cushions; clean and 
mothproof all upholstery including seat 
cushions, seat backs, side walls and 
headlining; replace seat cushions, leav- 
ing them slightly forward on_ the 
frame. 

4. Protect Soe from direct 
sunlight either by completely covering 
it with paper, using masking tape, or 
by covering the inside of all windows 
and the windshield with paper using 
masking tape, OR by covering the car 
with a paper or cloth cover. : 

5. Paint all rubber weatherstrips 
around doors, deck and trunk openings 
and window ventilators, and all rub- 
ber gaskets with exposed edge, using 
DuPont Orel, or other similar preserva- 
tive. 

6. Thoroughly 


Blow out 


wash and clean all 
chrome es surfaces with clear 
water; when dry. apply a coating of 
light oil or liquid wax; wipe off until 
no excess oil or wax appears on the 
surface of the chrome. 

7. Lubricate with light oil all hood 
latches, hinges, and brake connections. 

8. Close all doors, venti-panes, and 
deck lid. 

9. Place floor mats in their normal 
position on the floor, not rolled up. 

10. With respect to convertibles, see 
that the tops are fully opened, and 
leave the shipping cover over the top, 
or cover it with paper, using masking 
tape. 


Demand Rises 
For Low-Priced 
Used Cars 


AKRON.-W— Akron 
dealers last week reported a strong 


automobile 


, 7 Turn engine over a few revolutions 
demand for used cars, ranging in| with starter. Replace spark plugs. 
value from $75 to $275. This de-| Note: The grade of Lard Oil _recom- 


mended is known as ‘Prime Winter- 
Strained Lard Oil.’ Caution: In no 
case should any Lard Oil containing 
more than 4% free fatty acid be used. 

7. Do not drain engine oil. 

8. The engine should not be touched 
further until it is reconditioned for 
delivery. 

These rules for servicing are subject 
to such changes as, in the opinion of 
Reconstruction Finance Corp., may be 
justified in the light of subsequent 
experience. Dealers will be notified of 
such changes, if any, from time to 
time. 


mand is coming from’ defense 
workers, who must spend from 
two to three hours on buses each 
day in addition to their regular 
working day of 10 hours. They 
complain they have little or no 
time for recreation. 

Cars that will sell in the low- 
priced market will be accepted as 
trade for new or more expensive 
used cars, dealers reported. 
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So’s the Verse... 
MANCHESTER, N. H— 
(UTPS)—Charies Gagnon, local 
gasoline station proprietor, who 
was called back into the Navy, 
in which he served as a boat- 
swain’s mate from 1919 to 1923, 


left this sign in verse outside 

his establishment: 

“Back to the Navy I must go, 

“So please pay up what you 
owe. 

“This may seem a little hard, 

“But so is a ration card.” 


Used Car Sales 
Off Slightly 
In San Antonio 


SAN ANTONIO.—Used car sales 
in May, as reported by the dealer- 
members of the San Antonio Auto- 
mobile Trade Assn., were slightly 
below those for April, there being 
471 sales reported against 510 for 
April. ° 

The report shows that there were 
970 cars on hand at the beginning 
of the month, with sales totaling 
471 units for a unit turnover of 
49 percent against 48 percent for 
April, a total value of $192,593, a 
value turnover of 49 percent 
against 58 percent for the preced- 
oak month, an average value of 
$409 against $455, 900 cars on hand 
at the end of the month with a 
total value of $363,498, and an 
average value of $402. 

There were 2,240 used cars sold 
in May, 1941. 


Automotive Firm 


Salaries Listed 


PHILADELPHIA.—As president 
and director of General Motors 
Corp. in 1941, C. E. Wilson received 
$149,803 in salary plus a bonus of 
4,500 common shares, the Securi- 
ties and Exchange Commission re- 
ported last week. 

Other GM salaries reported were: 
$100,575 to Ormond E. Hunt, vice- 
president and director, and $100,620 
to Albert Bradley, also a vice-presi- 
dent and director. Hunt also re- 
ceived 4,000 shares of stock while 
Bradley got 3,400 shares. 

Following are other automotive 
salaries for 1941, as revealed by 
the SEC: 

F. B. Davis jr., $150,220 as presi- 
dent and chairman of the U. S. 
Rubber Co., in addition to option 
to buy 20,000 shares at $20 per. 
U. S. Rubber also paid $60,199 plus 
$63,529 bonus or share in profits 
to Herbert E. Smith, vice-president 
and director. A similar amount was 
paid to Loucius D. Tompkins, also 
a vice-president and director. 

Sydney J. McAllister received 
$121,710 as president until May, 
1941, and chairman of the executive 
committee from International Har- 
vester Corp. Fowler McCormick 
got $93,258 as president since May, 
1941, and Maurice F. Holahan 
$70,250 as first vice-president. 


‘Service Man’s Guide’ 
Is Off the Press 

CHICAGO.—Simplifying and hu- 
manizing a highly technical subject 
is discussed in the sixth edition of 
“Service Man’s Guide to Automo- 
tive Lubrication,” just published by 
Chek-Chart Corp. 

“Service Man’s Guide” opens 
with a discussion of the opportuni- 
ties of automotive lubrication and 
then carries the reader, step by 
step, through every phase of the 
subject. So also are the various 
units that make up a car—engines, 
clutches, splash and pressure circu- 
lating systems, gears, etc. In a 
later chapter the author discusses 
the business side of automotive 
lubrication, with suggestions for 
gaining new lubrication customers 
and increasing lubrication profits. 


Bright Battery Picture 


Painted for 1942 


NEW YORK.—A new pamphlet, 
presenting optimistic facts about 
the battery business for the dura- 
tion, has just been released by 
United States Rubber Co. 

Outlining a simple, factual and 
forceful method of maintaining 
and obtaining a profitable battery 
business, it defines the battery 


| markets of today and the proper 


approach to be used by dealers in 
securing business. 
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Studebaker Adds 
Scientific Aid to 


Tire Conservation 


SOUTH BEND.—A new device to 
enable Studebaker dealers to make 
an accurate estimate of the useful 
mileage remaining in automobile 
tires, and a car-owner tire budget- 
ing plan for the conservation of 
this unused mileage, will be re- 
leased to the Studebaker organiza- 
tion soon, according to K. B. 
Elliott, Studebaker vice-president 
in charge of sales. 


“This new device will be called 
the Studebaker Tredo-Gage,” he 
said. “It provides an accurate 
means of measuring tred depth 
with the reading amplified suffi- 
cently to make possible a very 
accurate calculation of the unused 
tread remaining in an automobile 
tire. Studebaker service engineers 
developed the device. 


“Conservation of tires is a vital 
part of the nation’s war effort and 
an accurate knowledge of the un- 
used mileage in tires makes possi- 
ble tire conservation in the true 
sense of the word,’ Elliott con- 
tinued. “Useful tire life may be 
extended by self-imposed reduc- 
tions of speed and mileage, by 
careful driving and by proper 
maintenance; the use of the Stude- 
baker budgeting plan makes it 
possible to spread such extended 
tire life over a given period of 
driving. 

“The new Tredo-Gauge and bud- 
geting plan will add greatly to the 
effectiveness of the tire conserva- 
tion program launched by Stude- 
baker early this year,” he con- 
cluded. “The first step was the 
release of a service station wall 
chart on the care and preservation 
of tires. Bulletins, display posters 
and direct mail advertising featur- 
ing tire conservation have been 
released to the Studebaker dealer 
organization at regular intervals 
since the campaign was started.” 


ATAM Reelects 


Cap Williamson 


HERSHEY, Pa.—W. A. (Cap) 
Williamson, vice-president and 
general manager of the Texas 


Automotive Dealers Assn., was re- 
elected president of the Automotive 
Trade Assn. Managers at a meet- 
ing here last week. 


The association managers named 
Claude S. Klugh, manager of the 
Pennsylvania Automotive Assn., to 
be vice-president. R. Earl Burrows, 
secretary-manager of the Cleve- 
land Automotive Trade Assn., was 
reelected secretary-treasurer. Di- 
rectors elected at the two-day 
meeting are Carl R. Heussy, secre- 
tary of the Seattle Automobile 
Dealers Assn., Inc., and Samuel B. 
Shapiro, general manager of the 
Chicago Automobile Trade Assn. 


The meeting chiefly consisted of 
a roundtable conference on _ the 
automobile industry’s wartime 
problems. Discussion leaders in- 
cluded R. C. Jones, chairman of 
the NADA Rubber committee; L. 
M. Sweeney, of OPA’s Gasoline 
Rationing division; R. L. Vani- 
man, WPB deputy chief of truck 
rationing, and NADA’s Executive 
Vice-President Ray Chamberlain. 

Charles W. Bishop, general coun- 
sel for NADA, told the group of 
the RFC procedure to be followed 
in seeking relief under the Murray- 
Patman Act. 

The managers also were _in- 
formed that new gasoline rationing 
rules, still in a formative stage, 
will be based on actual necessity, 
rather than upon classification 
according to occupation. 


Rationing Cuts Accidents, 
But Ousts Retailers 


NEW YORK.— Accidents and 
juvenile delinquency have been re- 
duced but service stations and 
revenue have suffered greatly dur- 
ing the first month of gasoline 
rationing in the Eastern Seaboard 
states, an Associated Press survey 
shows. 

Here is a summary of the major 
results of rationing, as reported by 
authorities from Maine to Florida: 

1. Traffic fatalities decreased, in 
percentages ranging up to 40. 
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New U. S. Agency 
Sought to Handle 
Rubber Problem 


WASHINGTON. — Legislation 
creating a powerful new “rubber 
agency” to direct the government's 
entire rubber program, will be 
asked by a group of senators who 
have been studying production of 
synthetic rubber and alcohol from 
farm products. 

Chairman Guy M. Gillette (Iowa) 
of this group told reporters that 
legislation creating such a new 
agency would be introduced in the 
Senate in the belief “this might 
be helpful to the President.” The 
senator recently discussed the rub- 
ber inquiry at the White House. 


Senator Geo. W. Norris (Nebras- 
ka), who sat in the closed session 
at which a tentative draft of legis- 
lation to create the new agency 
was studied, said the group had 
decided on this move because sena- 
tors were convinced that present 
directors of the wartime rubber 
program would not utilize surplus 
grains nor other farm products. 

Gillette said that the proposed 
new rubber agency would be under 
a single director who would have 
power and authority to “say this 
plant will produce rubber from 
petroleum and will be located here 
and that plant will utilize grains 
and be located there.” 

Gillette said that the new agency 
would have general authority over , 
“processing and production of all 
rubber—natural, synthetic or scrap. 
It would supplement powers now 
held by other agencies and elimi- 
nate much of the confusion and 
conflicting statements.” 












Goodrich Boosts Study 
Of Rubber Sources 


AKRON.— Increased study of new 
sources of rubber will be under- 
taken immediately by B. F. Good- 
rich Co. 

Selected to head the new re- 
search project is Dr. Harlan L. 
Trumbull, for the past 23 years 
associated with Goodrich in re- 
search capacities. 












2. Accidents on the highways 
decreased, by as much as 50 per- 
cent. 

3. Hundreds of service stations 
were forced to close. 

4. Juvenile delinquency decreased 
somewhat as parents saved their 
cars for their own necessary uses. 

5. Toll bridges suffered revenue- 
losses up to 75 percent. 

6. Golf, minor league baseball 
and beaches were among the most 
seriously affected sports events. 






















